
3rd Trendbarometer 2025
Results from the Berlin Hyp Survey at EXPO REAL in Munich



Key Facts

5
questions with one or multiple answers

2

650+
participants from the field of real estate

3-day1
survey timeframe (6 to 8 October 2025)



1. When do you think activity on the transaction market will pick up again
overall? 

12%

36%

44%

8%

Later

2027

2026

Before the end of the year
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2. What percentage of the transactions (purchases as well as sales) that your
company is involved in will be completed successfully this year? 

5%

16%

32%

31%

15%

> 80-100%

> 60-80%

> 40-60%

> 20-40%

0-20%
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3. In your opinion, which players are currently most active on 
the transaction market currently? 

8%

16%

14%

17%

20%

33%

22%

45%

Public sector

Project developers

Housing associations and
cooperatives

Investment companies/property
funds

Institutional investors, e.g.
insurance companies

Foreign investors

Private investors

Family offices

5Up to 2 answers



4. In your opinion, which alternative forms of financing (non-bank financing) 
are currently particularly strong on the market? 

10%

9%

44%

28%

43%

21%

Forward loans

Subordinated or unsecured
promissory notes

Equity instruments, e.g. in the
form of private equity

Mezzanine capital

Credit funds

First-rank secured promissory
notes

6Up to 2 answers



5. In which asset class do you currently see the most potential 
for an economic upturn in the near future? 
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Important notes:

This publication has been created by Berlin Hyp. It serves information purposes only. All of the content 

relates exclusively to the point in time of the creation of this document. Thus, no guarantee can be given 

for its completeness, currency and continuing accuracy. All of the information and statements made are 

based on sources that we consider to be reliable. The information has been carefully researched and 

conscientiously compiled. The opinions and prognoses expressed in this publication represent non-binding 

value judgements of our company, for the correctness and completeness of which no guarantee can be 

assumed.  
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